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Why this perspective matters

What will drive China's
next wave of demand?

What makes a venue
indispensable?

What do organisers really
value?

How are audiences
changing?

How do leading venue
groups continue winning
international business?

Beyond Economic Impact:

How venues continue to
earn Government
Investment

What leadership is
required to succeed in
China?

How do venues create
growth beyond event
days?

Where are future
opportunities emerging?

Where does future
demand come from?

Why do venues matter
more than ever?
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Provides insights into China's evolving
market, industry priorities, and future
opportunities. (Data tell the story)

Examines how venues remain relevant to
communities, industries, governments, and
stakeholders over the long term.

Provides the organiser and association
perspective on venue selection, partnerships,
and long-term relationships.

Explores the experience economy, youth
audiences, entertainment formats, and
changing customer expectations.

Shares how one of the world's leading venue
groups competes for international
congresses, exhibitions, corporate events,
and entertainment, providing practical
insights into competitiveness, customer
expectations, and long-term growth.
Examines how venues demonstrate
economic, industry, community, and public
value to justify future investment.

Shares lessons from more than three
decades leading one of China's most
successful venue businesses.

Shares practical examples of diversification,
utilisation, new revenue streams, and asset
optimisation.

Examines sustainability, competitiveness,
destination strategy, and the sectors
influencing future growth.

Explores how successful events create
communities, ecosystems, and demand
rather than simply attracting attendees.

Frames the wider value of meetings,
knowledge exchange, industry
development, talent attraction, and
international collaboration.

More speakers and programme updates will be announced in the coming weeks...




